AEC 320 Course Project……………………………………………………….Fall 2010 Market Analysis & Sales Shadowing Project 
Name___________________________
Assignment # 5 Shadowing Project Report Presentation (20 points) 
For the presentation, you will talk about your company and product/service. Each person will have 4 minutes on November 30th or December 2nd.  
(Get comfortable in your suit or sales attire)
A. Sales person shadowed, date and activity of shadowing, company, product line & the customers visited (4 points)

__________:
B. ____ Choose only two of the following (8 points)__________:

· Sales contracts

· How territories are designated
· Incentive systems

· Identifying leads

· Training

· Time allocation for different activities

· Sales tools
C. _____Choose only two of the following (8 points)_________:
· Preparation for the call

· Opening techniques

· Type of presentation

· How were objections handled?

· How did they close?

· Follow-up arrangements?
D. Time less than 3 minutes lose 1 point or more, over 5 minutes lose 1 point or more 





(__________):
E. Presentation quality, style and appearance 


(__________):
F. Total __________
