Contracts
Answer Qutli ne

Spring 1995
Question 1
Recognition of 2-207 problem 3
Application of Knockout Rule 4
Question 2
Sil ence as Acceptance/lnplied K 2
Subj ective v. Objective 3
Reasonabl e Val ue 2
Question 3
SOF Generally 2
2-201 nmerchants rule 3
Quantity Requirenent 2
Question 4
2-207 Confirmatory Menmorandum 4
Materiality 2-207(2) 3
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[Alt: Effect of SOF meno in changing deal terns -- 4 pts]

Interpretation of K term (Availability v. Cost) 5

| rpracticability 8
recognition of problem-- 2 pts
foreseeability/allocation of risk -- 3 pts

increase in cost -- 3 pts

pts

pts



Question 5

Unconscionability

Recognition -- 3 pts

Substance v. Procedural -- 5 pts
factual anal ysis (distinguish general
provision, interest, no notice

requirenment)
Di sti ngui sh Unconsci onability/ Good Faith
Good Faith
Recognition -- 3 pts
Factual anal ysis (no notice, kickback
corp. relationship)
Question 6
| ncentive to produce info (generally)
Under st andi ng of casual v. intentionally acquired
Application to home seller
[Alt: Doctrine -- 5 pts]
[Al't: Unconscionability/Warranty -- 8 pts]
Question 7

Promise v. Condition -- Interpretation

Wai ver/ Est oppel

10

10
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